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HIRE A REALTOR®, GAIN A RESOURCE

Hiring a REALTOR® doesn’t have to be a one-time transaction. 
The sale could be the first of many future interactions with your 
dedicated real estate professional.

Your relationship with your REALTOR® doesn’t have to end at 
the closing. By hiring a REALTOR®, you’ve connected with a 
trusted resource for all things real estate.

There are several ways to keep in touch with your REALTOR® 
after the sale. 

FOLLOWERS WELCOME
You can follow your REALTOR®’s professional social media 
channels. REALTORS® will often post new listings, market 
information, and fun content to their platforms. Be sure to leave 
a review telling others about the great service you received.

JUST A MESSAGE AWAY
Your REALTOR® may also reach out to you to see how you are 
doing in your new home. Some REALTORS® enjoy checking in 
periodically to share information and recognize milestones. 
Other REALTORS® send out email newsletters or postal mail 
about recent home sales and market conditions.

LOOKING FOR ANSWERS
You may have questions about real estate from time to 
time that your REALTOR® can answer. Reach out and see 
if your REALTOR® can point you in the right direction.

RECOMMEND A FRIEND
You can also refer your friends and family to your REALTOR®. 
Introduce them to your expert in the field. They’ll appreciate 
connecting with a professional you know and trust, and your 
REALTOR® will love the referral.

TEAMING UP AGAIN
Who knows what the future holds? If you decide to move 
from your current address, reach out to your REALTOR®. Many 
REALTORS® rely on repeat business from happy clients like you.


