€ TEXAS REALTORS

MONEY ISN'T EVERYTHING Q’

Congratulations! You have received an offer—or maybe T ¥,
more than one—to purchase your home.

Before you say yes, review the terms. Remember: while & @ Q‘ Q‘

price is certainly important, an offer is more than just a @’
number. Consider these factors when working with your @

REALTOR® to decide what to do. @ f

DOES THE TIMING WORK FOR YOU? @
You need to move to your next address. You might be

buying another home yourself. An offer that works with
your timetable will be more appealing than one with ﬁ
a quick turnaround or that is otherwise inconvenient. % h &/
Buyers may even be willing to temporarily rent your i

home back to you after the transaction closes.

HAS A BUYER OFFERED TO PICK UP
SOME OF YOUR COSTS?

Buyers may sweeten the deal by offering to pay
for some of the sellers’ closing costs. Though
that amount is not part of the purchase offer, it
increases your bottom line.

HOW MUCH WILL THEY PUT

IN EARNEST MONEY AND THE
TERMINATION OPTION FEE?

Some buyers will show their interest with a large
earnest money payment. They may also include a
large option fee, which you can keep if the buyer
chooses to terminate the contract.

ARE THERE OTHER FACTORS AT PLAY?
There are many aspects of an offer that can make a
deal more or less appealing to you, such as factors
related to appraisals, surveys, financing, termination
options, and more.

D

Your REALTOR® can help you sort through the criteria
that matter most to you and can help you find the best
offer for your home. When you hire a REALTOR®, you
have an advocate for closing the best deal possible.



