TEXAS HOMESELLERS

Who They Are and What They Want

The previous issue of Texas REALTOR® featured survey results about Texas homebuyers
from the 2020 Profile of Texas Homebuyers and Sellers, a Texas oversample of NAR'’s
nationwide homebuyer and seller survey. This month highlights homesellers in Texas.
Responses are from homesellers who also purchased a primary residence between July
2019 and June 2020. *Percentages may not add to 100% due to rounding or other responses not listed.
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THE DIFFERENCE OVER A DECADE

TEXAS HOMESELLERS
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RACE/ETHNICITY
OF TEXAS HOMESELLERS
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36+
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KNEW EACH OTHER

Download the full 2020
Profile of Texas Homebuyers
and Sellers—as well as prior
versions of this report and
other surveys—from:

D WHITE/CAUCASIAN

Il BLACK/AFRICAN-AMERICAN
Il HisPaNIC/LATIND

Il ASIAN/PACIFIC ISLANDER

*Respondents could choose as many as applicable
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